
Follow MPC
Attendees to 2014

State Meetings!
State meetings are a
great way to follow up
with attendees from

MPC and even pursue
new leads! This month,

you can register for
IPMA's 99th Annual

Meeting, which is held
October 15-18 in
Lincolnshire, Il.

Click HERE to download
the application!

Questions and
completed applications

can be sent to
admin2@ipma.net.

Have a co-worker
who needs to know
this information? 

Ask them to...

 

2014 Survey Results
 

Our attendees are a valuable piece in the conference-
planning puzzle.  They are why we have this
conference and why you exhibit!  Evaluating their
survey responses tells us why they come and how we
can keep them coming to the conference.

For the first time, this year, we would like to share the
attendee responses pertaining to you...the exhibitors! 
Listen to what our attendees are saying about you. 
Take some comments with a grain of salt and consider
others as ways to improve.

Attendee responses overall were generally positive. 
By far, the biggest request that we've seen is for the
return of coffee and breaks! If you're looking for a way
to get your name out there and earn some serious
recognition (and gratitude!) consider sponsoring a
morning or afternoon break near your booth! Attract
booth traffic and keep our attendees fueled
throughout the day!

To see the overall survey results and read our
attendee comments, please click HERE.

Call for Proposal Reminder!

The deadline to submit your Call for Proposal form is
5 PM (CST) on June 18, 2014!

 If you are interested in participating in the 2015
Midwest Podiatry Conference CE Program, please
complete the Call for Proposal form by clicking HERE.

Completed forms may be submitted to AnneMarie
Joyce via fax at 312-427-5813 or via  EMAIL.

Looking for Ways to Boost Your Booth?  
 

In today's day and age, coming up with new and
innovative ways to attract attendees to your booth can
be a trying experience. According to Ruth P. Stevens,
a consultant on business-to-business marketing and
President of eMarketing Strategy, "A lot of show
marketers leave it to the show organizer to drive
traffic on the show floor. You cannot cede responsibility
to the show organizer to get all the traffic you want to
get - you need to take aggressive action."  You can
find the full article HERE. It may be dated, but it's
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worth a read and may even help you implement some
new and exciting strategies for your company!
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